
W E L C O M E  H O M E
ROSS PIERCE | REALTOR® BROKER | ANTHONY TEAM REALTY



About Ross

Ross is a native Hoosier, born and raised in Kokomo. Growing up, his 
father was always in the midst of an improvement or renovation to 
their Victorian-era home and sparked Ross’s interest in architecture. He 
obtained degrees in urban planning and urban design from Ball State 
University studying how someone’s surroundings affect their overall 
quality of life and ways to work with people to improve  
their communities.

Professionally, Ross worked nearly a decade as a city planner for his 
hometown of Kokomo, focusing primarily on enhancements to the city’s 
bike and pedestrian network. In that position, he learned about the 
inner workings of local government, the importance of creative problem 
solving, and the importance for attention to detail.

In his free time, Ross likes to achieve a balance of socializing with friends 
and family, staying active, and binge-watching TV.  He likes biking, 
running, and going on walks with his dog Ollie. Just like his dad, Ross 
also enjoys working on his home and is always thinking about his  
next project.

Ross brings his love of homes, attention to detail and planning 
background to his clients and their communities and is dedicated to 
meeting their needs and making the buying or selling process as simple 
and stress-free as possible.

Ross Pierce
Realtor® Broker
Anthony Team Realty
(765) 461-7217
(317) 220-6002
ross.pierce@talktotucker.com
anthonyteamrealty.com
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BENEFITS OF HOME OWNERSHIP 
7 Reasons to Own Your Home 

1. Tax breaks. The U.S. Tax Code lets you deduct the interest you pay on

your mortgage, your property taxes, as well as some of the costs involved in

buying your home.

2. Appreciation. Real estate has long-term, stable growth in value. While

year-to-year fluctuations are normal, median existing-home sale prices have

increased on average 6.5 percent each year from 1972 through 2005. In

addition, the number of U.S. households is expected to rise 15 percent over

the next decade, creating continued high demand for housing.

3. Equity. Money paid for rent is money that you'll never see again, but

mortgage payments let you build equity ownership interest in your home.

4. Savings. Building equity in your home is a ready-made savings plan.

And when you sell, you can generally take up to $250,000 ($500,000 for a

married couple) as gain without owing any federal income tax.

5. Predictability. Unlike rent, your fixed-mortgage payments don't rise

over the years so your housing costs may actually decline as you own the

home longer. However, keep in mind that property taxes and insurance

costs will increase.

6. Freedom. The home is yours. You can decorate any way you want and

benefit from your investment for as long as you own the home.

7. Stability. Remaining in one neighborhood for several years gives

you a chance to participate in community activities, lets you and your

family establish lasting friendships, and offers your children the benefit of

educational continuity. Online resources: To calculate whether buying

is the best financial option for you, use the "Buy vs. Rent" calculator at

www.GinnieMae.gov.
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WHY YOU NEED A BUYERS AGENT 
You'll Have an Expert to Guide You Through the Process 

Buying or selling a home requires forms, reports, documents, and 
statements. A knowledgeable expert will help you prepare the best deal 
and avoid delays or costly mistakes. 

Get objective information and opinions. I can provide local 
community information on utilities, zoning, schools, and more. I'll also be 
able to provide objective information about each property. I will be able to 
help you answer these two important questions: Will the property provide 
the environment I want for a home or investment, and will the property 
have resale value when I am ready to sell? 

Find the best property out there. It will take some investigation by 
your REALTOR® to find all available properties. 

Benefit from our negotiating experience. There are many 
negotiating factors, including but not limited to, price, financing, terms, 
date of possession, and inclusion or exclusion of repairs, furnishings, or 
equipment. I can advise you as to which investigations and inspections are 
recommended or required. 

Before you talk to a builder, talk to me. I am your new home 
specialist. There is no cost to you. I know what you should receive and 
what "extras" might be available. Questions concerning site location, builder, 
design and decor are important, and I can provide insight into which 
amenities will add to the resale value of your home. I know you are building 
not only for today ... but also for tomorrow. 

When visiting an open house. The agent who is holding the open 
house represents the seller. Their fiduciary duty is to the seller, which means 
they must represent the seller to the best of their abilities. Anything you say 
to that agent can be used during negotiations. A buyer's agent always has 
your best interests in mind. If you are already working with a buyer's agent, 
be sure to let the open house agent know with whom you are working.

Our agent is amazing! 

We have used her 

before and will again. 

~Tammy 



Our agent was on top of 

the whole process, she 

constantly had updates 

on amendments, 

timelines, etc ... before  

I even thought to ask 

for them. 

~ Matt



You helped us tremendously 

when settling into Indy!  

We will always appreciate 

that, and will certainly pass  

on your information to  

family and friends.

~Ryan
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CREDIT AND YOU 
What You Can Do to Improve Your Credit 

Credit scores, along with your overall income and debt, are big factors in 
determining whether you'll qualify for a loan and what your loan terms will 
be. So, keep your credit score high by doing the following: 

1. Obtain free credit report from www.annualcreditreport.com
and check for any errors but discuss with lender before making any
corrections or paying off anything if within 12 months of buying.

2. Pay down credit card bills. If possible, pay off the entire balance
every month. Transferring credit card debt from one card to another
could lower your score.

3. Don't charge your credit cards to the maximum limit.

4. Don't order items on credit such as appliances and furniture, until
the day after you close on your new home.

5. Don't open new credit card accounts before applying for a
mortgage. Too much available credit can lower your score.

6. Shop for mortgage rates all at once. Too many credit applications
can lower your score.

7. Avoid finance companies. Even if you pay the loan on time, the
interest is high and it will probably be considered a sign of poor credit
management.

This information is copyrighted by the Fannie Mae Foundation and is used with permission of the Fannie 

Mae Foundation. To obtain a complete copy of the publication, "Knowing and Understanding Your 

Credit� visit www.homebuyingguide.org. 
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GET PREAPPROVED 
We Recommend that You Begin the Loan Preapproval Process 

Getting preapproved requires that a lender verify your financial information, 
and it serves as their commitment to lend a specified amount based on 
that information. It will give you a number of advantages. When you find 
a property, sellers will take your offer more seriously given that you have a 
lender that has committed to backing your offer. 

It also gives you the assurance that you're looking at homes you can 
confidently afford to finance. Your efforts will be focused on properties that 
match your financing abilities. 

You'll have an edge over other buyers who aren't preapproved. In situations 
where there are multiple offers on a property, this can be the difference 
between having your offer accepted or losing the property to another 
buyer. 

I'm eager to help you get preapproved either through Tucker Mortgage or 
any other company. 

James provided 

stellar service in an 

extremely competitive, 

low-inventory, seller’s 

market. He was 

aggressive in finding 

potentially good matches 

and getting us in for 

early showings. He 

and the team provided 

strategies that ultimately 

helped us win our home 

in a multi-offer situation. 

~Shannon & Filiberto





LOAN PREAPPLICATION CHECK LIST 

When applying for a mortgage, your Tucker Mortgage loan officer will require 
some information and documentation to finalize the application. 

Information Needed For Application 

1. Full Name, date of birth, and Social Security Numbers for all borrowers

2. Last 2 year's residence history (dates included)

3. Last 2 years employment history (dates and job title)

Documentation Needed For Application 

1. Last 2 pay stubs for all borrowers

2. Last 2 years W2's / 1099's for all borrowers

3. Last 2 months bank statements (all pages)

Additional Items may be required 





Thank you, thank you, 

thank you! You made 

our dream of owning a 

home come true. You 

are patient and take the 

time to make sure  

your clients are your  

highest priority.   

~ Tamekia 
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FOCUS YOUR HOME SEARCH 
Utilize our Tools and Expertise to Simplify the Process 

As you begin your home search, I will provide you with access to all properties 
in the Brokers Listing Cooperative® (BLC®). By constantly monitoring properties 
that come on the market, price changes and appraised values, I will guide you 
through this ever-changing market. When you find a property that you would 
like to visit, I will then work with the seller's agent to coordinate a day and time 
that works with your schedule. Additionally, F.C. Tucker has a wide array of 
innovative technology tools that we can use to make sure you never miss an 
opportunity. 

TalkToTucker.com 

Every home listed in Central Indiana 

Most accurate data available 

See homes the minute they come on the market 

Custom neighborhood searches with thousands of photos available no 
where else 

Easy access to open houses, new listings and home vendors 

Enter the street address of any home for sale in central Indiana. You'll get 
price, photos, features and more. Find homes for sale nearby with your 
phone's GPS. 

Your one-stop solution for real estate . 
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PRESENT AN OFFER 
Stay Competitive and Achieve Your Goals 

Before an offer is even written, I will provide you with a snapshot of 

the marketplace, including listings in the area that are comparable to 

the property you want. This crucial information will help establish an 

appropriate starting offer and ensure that your offer stays competitive. 

I will then write the offer and present it with the necessary research and 

documentation to the seller's agent for review. 

Paperless Documentation 

The home sale process can generate hundreds of pages of paperwork 

that must be exchanged, delivered and saved. F.C. Tucker uses a leading 

paperless solution through Dotloop™ to securely manage your documents. 

This cloud-based program allows everyone involved in your transaction to 

securely manage, share and sign documents through mobile technology. 

We can even include your loan officer in the "loop." 

My first home purchase  

experience was easier 

than I expected because 

of Jim’s caring support 

and attention to detail. 

Knowing that he was 

always one step ahead 

and looking out for me 

throughout the process 

was priceless. Thank 

you!  ~ Yolanda
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NEGOTIATE YOUR TERMS 
Use a Strategic Approach to Reach an Agreement 

Offer. You will work with your buyer's agent to create a purchase 
agreement. The purchase agreement is where you set out the specific 
terms under which you will purchase the property. You can negotiate 
price, possession, closing date, which appliances stay with the home, taxes, 
inspection, and much more. I will help you determine the best approach to 
negotiating each of the items. The seller can then accept, reject or counter 
your offer. 

Counteroffer. The counteroffer(s) is where you and the seller work 
toward an agreement acceptable to both parties. There may be several 
counteroffers before you reach the final agreement. 

Earnest Money. Earnest money allows the buyer the opportunity to 
show the seller that they are "earnest" about their offer. Earnest money is 
submitted with an offer and the check is deposited and held by the listing 
agent's broker upon acceptance of the offer. Earnest money is held in a 
non-interest bearing account and is applied to the buyer's down payment 
costs at closing. 

Contingencies. Contingencies are conditions that must be met for 
the purchase of the home to proceed. Common contingencies include 
financing, inspection, insurance and appraisal.

Our agent was 

responsive to our 

specific needs. All 

questions through the 

process were answered 

quickly. We felt confident 

with each suggestion 

or suggested course of 

action. We value your 

services and would 

definitely use The  

Anthony Team again. 

~Ric & Jen
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ENJOY YOUR NEW HOME 
The Best is Yet to Come 

Now that the home is officially yours, the fun part begins. Do you need to 

hire a moving company, painter, plumber or any other professional? I can 

recommend a number of experienced and reliable contractors in the area 

to make sure life in your new home is off to a great start. 

Tucker Home Services 

No one can serve you better than F.C. Tucker's Home Services network. 

Your dedicated Personal Service Coordinator will work with you to provide 

the information and services you need before, during and after your move. 

Through F. C. Tucker's Home Services you will receive a higher level of 

service and may receive savings for a variety of requests including, roofing 

& siding, moving companies, security systems, general contractors, lawn 

care/ landscaping, painters, heating & cooling, carpet cleaners, flooring, 

plumbing, carpentry, windows & doors, electricians, remodeling, window 

treatments and over 200 additional services. 

Home Warranties 

Home warranties are designed to insure the home buyer against budget­

busting repairs of critical systems in your new home. It is important for the 

buyer to understand any limitations to their coverage and to call the home 

warranty company first if a repair is needed. 

As an agent, I work largely by referral. If you would like 
your friends and family to experience the same customer 
service that I offered to you, please do not hesitate to refer 
them to me. 











MORE KNOWLEDGE, EXPERIENCE, TECHNOLOGY, RESULTS.

My first home real estate  

experience was easier than I 

expected because of caring 

support and attention to detail. 

Knowing that my agent was 

always one step ahead and 

looking out for me throughout 

the process was priceless. 

Thank you!

~ Yolanda
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